5 Things To Do Now Before the
Busy Holiday Season

We are one month away from the halfway mark in what is
shaping up to be a banner year for the jewelry industry. With
that being said, the following statement might shock you: it’s
just about time to start preparing for holiday! Believe it or
not, the holiday shopping season will be upon us before you
know it and you will want to be prepared.
Why start so early? Over the years, we have observed that the
holiday shopping season has started earlier and earlier every
year. Sales have also grown overall. Many shoppers even report
making their first holiday purchase during back-toschool shopping. With jewelry stores making an average of 1/3
of their annual sales during the holidays, it is vital that
jewelers take the slower business months in the summer to make
plans for the holidays.
The more preparation that happens on the front end, the more
success you will see in your business before the end of the
year. By taking advantage of these five strategies, you will
be well-prepared for your holiday shoppers.

1.
Inventory
Shopping

Forecasting

and

You already know that it will be in your best interest to
have certain pieces already in-stock. By looking back at past
trends and appropriately forecasting what merchandise you need

to have on hand, you will avoid overspending or not having the
right assortment of products. We are here to help.
If you plan on attending JCK Las Vegas in August, make sure to
stop by booths #13089 and #58057. We have several special
surprises and new launches that are sure to help you stand out
this holiday season.
Another way to find out what we forecast to be the hottest
items this holiday season is to get in touch with us. You can
call us at 800-877-7777 and speak to one of our customer
engagement specialists. We are always here to help you
strategize and make the most out of your customers’ shopping
experience.

2. Online Presence
Another trend we are noticing in our industry is that the
average consumer’s buying habits are beginning to shift online
as opposed to going into brick-and-mortar stores. While that
doesn’t necessarily mean we expect storefronts to suffer, we
do believe it’s in your business’ best interests to meet your

customers where they are looking: online.
Can your customers shop on your website? By integrating
Stuller’s e-commerce business solutions, you can propel your
online presence with the resources needed to advance your
business in the digital marketplace. Whether you are new to
running a website or extremely tech-savvy, we have solutions
to fit every skill level. And the best part is that all our ecommerce solutions are free to use! Learn more about Stuller’s
e-commerce business solutions on our website today and use the
summer as a time to boost your online presence.

3. Store Renovations and Seasonal
Setup Planning
With the potentially less foot traffic over the summer months,
it might be a good time to give your store the sprucing up it
needs. Whether you add a fresh coat of paint, add new display
cases, or just change things up, giving your store a
little care over the summer will go a long way to creating a
welcoming environment for your customers when business picks
up leading into the holidays.
Along with renovations, now would be a good time to begin
planning out how you will set up your sales floor during the
holiday season. How will you achieve a good flow within your
store and leave a good impression? For tips about designing
the perfect holiday experience, check out a livestream from
our Holiday Learning Series last year!

4. Use Your Resources
Summertime is the perfect opportunity to use your resources

and invest in education for you and your team. Learn about the
upcoming trends, figure out what merchandising strategies work
best for your business, discover new products and services you
can launch during the busy season, etc. Stuller offers the
opportunity to take part in trainings and consultations live
with our jewelry and merchandising experts through Stuller
Connect™.
Stuller Connect is our video consultation service where our
customers get to meet personally with our specialists. Get the
benefit of having us right in your store with the added
bonus of seeing the resources we have here at our
manufacturing facility. To set up your Stuller Connect
consultation, give us a call at 800-877-7777, ext. 2428.

5. Let us Support Your Holiday
Success
Remember that we are here for you and to champion your
success. This upcoming holiday season is going to be a busy
one and we’re ready to offer you support. Contact our customer
care department if there is anything we can do to make your
holiday shopping season a success.
Happy Selling!

